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Tokenization of the Music Industry

Revelator's platform is about - connecting artists with investors and fans through the tokenization of music.
Tokenization is where the ownership of each piece of digital music is distributed into many parts, which can 
then be exchanged for monetary investment from a large number of investors.
Investors can invest directly in a portion (or tokens) of an artist's music (or a portfolio of music), and get 
regular dividends in the form of royalty payments.

Introduction

Product

ICO Strategy

Token Economy

• Revelator's platform utilizes two forms of tokens: asset 
tokens and network tokens

• The asset tokens enables music to be owned by multiple 
different investors

• Network tokens allow transfer of royalties to the asset 
token holders and function as a form of currency within 
the economy

The team thanks Revelator for graciously hosting us, and the MIT Action Learning Lab for the support and opportunity
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High Performing songs Medium Performing Songs

Low Performing Songs

Any artist would be able to sell their rights to 

the foundation in return for asset tokens, 

which can then be sold to investors.

Valuation would depend on the type of song 

and anticipated royalties

Proof of copyrights 

(Proof of Existence)

75% of startups* went 

ICO and 

raised $90M 

in total in 2017

Marketplace

40% of startups* went 

ICO and

raised $11M

Music Sharing

0% of startups* 

went ICO and some

use tokens for 

mining

JAAK

Musiconomi

Others

(Reporting, Accounting, 

Distributing, Rewarding, 

Licensing, Payment)

0% of startups* 

went ICO

Revelator

A network token is needed to connect the proof of copyrights to the marketplace.

*Base on the current status (Jan, 2018) of 37 startups for the competitor survey of Revelator

Revelator’s Value Proposition

Pre-Sale/ICO Launching Strategy

Before Pre-sale Pre-sale Stage ICO Stage 

Strategic Partners 
(Industry, Business, Technology)

PR/Marketing

• Investors from seed round
• Investors (area focus) 

• Join discussions on Quora
• Explain your startup on Medium
• Start sending newsletter to subscribers
• Join professional network on LinkedIn

• Advocate on social media channels
• Create group communities on slack or Telegram
• Collaborate with ICO community such as 

Earn.com

• Music related: SOCAN, CDbaby, songtrust, medianet, RPM promotion
• ICO/crowd sale related: cofound.it, Exodus, Shapeshift, Amazix, Byzantium
• Media related: Viacom

Finance 
(Investors)

Operation • Set up a lending page
• Visualization video/apps

• Token Creation
• Create a ICO launch platform
• Choose/create a digital wallet

• Invite angles and APAC/EU 
investors to join pre sale

• Current customers (royal users) 

• Fans 

• When there’s a new activity, I need to post on FB, Youtube, Instagram and my website 

one by one. It’s time consuming, and sometimes I miss something

• Too much time spent on promotion leaves me little time for music creation.

• It’s unclear which channel works best for promotion, maybe Facebook? 

• Accounting is painful. Collection should be easily handled. 

• I don’t like the fact that my money is hold by someone else. (i.e. label)

• Cash flow matters a lot. Get paid monthly is still too slow.

• Have to trust the system that every time my music is used, I get paid. If not, I just have to 

live with the fact that this just happens.

•Solo Artist- compose, record,perform with multiple 

instruments

•Creative, talented, Eldad started to play music since he 

was five. started his own music exploration one and a 

half year ago.

•Started DJ in high school and then went into 

production. Had a day job to support his music, no 

crowdfunding needed.

•Made 3 albums over the past 5 years, has his own 

studio.

•Label owner, all his music release from this label.

Deep Dive into User Journey & Pain Points

Common Pain Points


