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Develop a data-driven framework to optimize
client-mix by predicting advisor net flows and
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Understanding advisor net flows is critical for MFS to l
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Methodology
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Business Impact N

$198,0M x 1%

Evaluation Strategy All Numbers in M$ i ki
9 9 Interpreted as 1.826,0 ¢

Rank Consider top Calculate business 1980 Uplift
Predictions k Advisors Recall@k relevance score ~1| Potential
Y e—
-50%
Out-of-Sample Performance (Recall@25k) —2 198,0
Realization 1.430.0
x 08 ‘ Out-of-Sample Reca|||@25k Curve| Discount L ’
® —
(=8 0.6 ~ /: /: 7
£ . - = > > 5 - = T = Gain Through
N N 3 g N N g 3 N — S Machine Learning
2 ~ 2 S S S N N = otal Flow otal Flow -
in
(Predicted) (Benchmark) v 0

Max.
Recall

&

Avg. Min.
Recall Recall

Regional Evaluation

Powering advisor prioritization through predictive
intelligence—to unlock sales potential and drive long-
term AUM growth.
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